PROPERTY PEOPLE

Here we get up close and personal with the
people who know about property as they
spe,gk to Natasha Higgins... .-

QUESTIONS

@1 How did you get
info eslale agency?

Q2 Whal makes your
job so enjoyable?

03 Do you think
eslale agents have a
negative repulation?
Why?

Q4 Whal lips do you
give sellers when
trying to markel Iheir
praperly?

QS5 Whalt lip do you
give peopie looking
to buy a properly?

Q6 Whal's lhe most
rewarding aspecl of
this job?

Q7 Why are you
personally so good
at whal you do?

QB Do you need
personalily and
charisma lo excel in
Lhis industry?

B

Q9 What's your
_lavourile pub in the
area?

@10 Whal is your
lavourile restauran! in
lhe area?

ANSWERS,

| always wanled to be an auclioneer, so |
slarled working for Chrislie’s bl Ihe-anliques
marke! was going lhrough a poor time. | was
also inlerested in properly, so | rained and
became a praperly auclioneer.

The people. E\rerydéyj'ishalwéys dilferent and
you are always looking &l a new challenge.

Yes, Their daily aclivities are about taking
people around properlies and they build up a

1elalionship wilh Ihe buyer. However, the agenl . i

is always working in Ihe interest of the seflers
bul the buyers olten don't like i1,

Tidy up and emply it oul, If a llat is unlidy
sometimes people jusl won'l go in. For same
reason, they can'l see Ihrough the clutler.

Don'l get loo sel on something and be
prepared lo be llexible, il anolher oplion comes
along. Lock at space and light, rather than the
way a properly is arranged. Too many peaple
are inliuenced by décar.

The level of job salisfaclion I gel from doing
Ihis is encrmous.

I'm very inleresled in whal | do and wanl lo
doil.

Yes because it's a job where you need lo be
able lo gel on wilh everyons.

The Brass Mankey on Vauxhall Bridge Road

v

Uno on Denbigh Streel.

James Gubbins

QUESTIONS

Q1 How did you
gel inlo property
developing?

Q2 What makes your
job so enjoyable?

Q3 Why are you
personally so good
&l whal you do?

Q4 Whal lips do you
give lo people when
iooking lo buy one ol
your properlies?

Q5 Have you ever
had an embarrassing
momenl during a
viewing?

Q6 Whal's lhe most
rewarding aspecl ol
your job?

Q7 Whal's been
Ihe mos| expensive
properly you've evar
sold?

Q8 Do you need
personalily and
charisma lo excel in
this industry?

Q9 What is your

{avourile reslaurantin:

the area? .

Q10 Whai's your
{avounila bar in Lhe
area?

INicholas Trimmatis

\ConceptiBusiness|Groupl
& KnighiEhnd

ANSWERS

'sa ia’mily business and originally starled

in Greece where | am [rom. Today, we are
aclive all over Europe and mainly in residariiial
property. ;

The creation ol a product, which involves
teamwork over the period Ihal you're
developing. Also, you always have Lhe pleasure
ol mealing exciling new people.

Il you love whal you do, ihen you don'l see it as
a career and so | live wilhin my career, For me,
il's & passicn and lhal reflects in the way | carry
oul business.

They have lo decide if the space they are
looking al fils their erileria, They should buy
somelhing thal they will wanl le live in every
day. Nal samelhing thal may jus! appeal o
them on a whim bul is impraciical in Ihe
fong run.

Yes, a couple once came 1o me asking lo
have several lealures pul in the bedroom and
kilchen, which |elt very uncomloriable about.

The way you slarl wilh a cancepl on a piece ol
paper and bring il to lile.

A house in lhe south France, which was sold
{or in excess ol £100 mitlion.

Yqu have to have a good chemislry wilh
the leam.

Gipriani on Davis Streel.

The Connaught Bar in
Mayloir,

Chalrman
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To find your dream home visit propertyfindercom @) 21




